Disclaimer
THIS OPPORTUNITY DESCRIBED HEREIN DOES NOT CONSTITUTE AN OFFER TO SELL, OR A SOLICITATION OF AN OFFER TO PURCHASE,
ANY OF THE SECURITIES DESCRIBED HEREIN BY OR TO ANY PERSON IN ANY JURISDICTION IN WHICH SUCH OFFER OR SOLICITATION
WOULD BE UNLAWFUL. THESE SECURITIES HAVE NOT BEEN RECOMMENDED BY ANY FEDERAL OR STATE SECURITIES AUTHORITIES,
NOR HAVE SUCH AUTHORITIES CONFIRMED THE ACCURACY OR DETERMINED THE ADEQUACY OF THIS DOCUMENT. ANY
REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE.
AN INVESTMENT IN THESE SECURITIES INVOLVES A HIGH DEGREE OF RISK INCLUDING THE COMPLETE LOSS OF PRINCIPAL AMOUNTS
INVESTED. THERE IS NO GUARANTEE THAT INVESTMENT OBJECTIVES WILL BE ACHIEVED. THE INVESTOR MUST RELY ON ITS OWN
ANALYSIS OF THE INVESTMENT AND ASSESSMENT OF THE RISKS INVOLVED. SAFE HARBOR STATEMENT UNDER THE PRIVATE
SECURITIES LITIGATION REFORM ACT OF 1995.

Statements in this presentation regarding the business, prospects and planned operations of Legacy Energy Development, LLC
(LED) that are not historical facts are “forward-looking statements” that involve risks and uncertainties. These statements may
be identified by the use of forward-looking terminology, including the words “may,” “believe,” “will,” “expect,” “anticipate,”
“estimate,” “intend,” “plan,” or similar words. These forward-looking statements are based upon the current beliefs and
expectations of LED's management and are inherently subject to significant business, economic, regulatory, and competitive
uncertainties and contingencies, many of which are difficult to predict and beyond our control. Readers are cautioned that
the list of risk factors are not intended to be exhaustive. In addition, these forward-looking statements are based upon
assumptions with respect to future strategies and decisions that are subject to change. Actual results may differ materially from

Page 1

Introducing LED
and The Solar Legacy
Legacy Energy Development (LED) thanks you for taking the
time to review our unique program. It is the conduit for mass
deployment of solar energy projects to the underserved
market segment of churches and non-profit charity
organizations across the United States. Our unique finance
program structure, The Solar Legacy, utilizes a proprietary
financial model built with specific debt and equity structures
that cater to the non-profit market segment.

We will bring solar energy savings to those who need
it most, and leave behind a true Solar Legacy.

Legacy:
A gift by will
especially of money
or other personal
property
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The Solar Legacy:
Leading the charge in non-profit solar
financing options

Over the past decade, the solar
industry has rapidly developed into
a f re e m ark e t co m p e t it i v e
technology. This accomplishment
has been achieved through a
combination of reduced equipment
costs, regulatory changes, and most
importantly, financing structures
allowing consumers to realize the
benefit of solar energy with little to
no up- front capital costs.
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Industry Pioneers:
Industry pioneers created specific financing structures in an
effort to mainstream. The Solar Legacy will do the same for non-

profit organizations with its PACE Lien Secured Commercial

The Solar Power Purchase Agreement (PPA) was born in 2007
The earliest pioneer in residential solar leases and PPAs, eventually growing to 14,000 employees,
2 gigawatts of installations in 27 states, and a small manufacturing facility before being purchased by
Tesla in fall of 2016.

PACE Financing has dominated the market since its inception in 2008 in eligible states
HERO, the leading residential Property Assessed Clean Energy (PACE) program in the U.S. has financed
more than $2.3 billion of home improvements in partnership with local governments. HERO is on track to
save nearly $3.7 billion in energy and water bills, and has created over 19,000 local jobs that cannot be
offshored or automated. Renovate America has built the world’s largest green bond platform, with a
volume of originations that enables securitization of HERO PACE bonds multiple times a year, attracting
international investment to meet U.S. clean-energy objectives.

Ygrene Energy Fund is the nation’s leading provider of residential, multifamily and commercial property
assessed clean energy financing. The award-winning, privately funded YgreneWorks™ program provides
immediately accessible financing with no upfront payments for energy efficiency, renewable energy,
water conservation, and, in certain areas, hurricane protection, electric vehicle charging stations and
seismic upgrades. Ygrene is committed to making it easy for property owners to invest in their future and a
healthier environment. Over the next five years, YgreneWorks™ is expected to create tens of thousands of
jobs and invest several billion dollars into local economies.
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Core Concepts:
•

Be the early market option for Commercial Pace-Backed PPA

•

Focus on underserved non-profit market segment, specifically
religious institutions

•

Offer simple transition of ownership language in PPA offering to
overcome common end of term conflicts with non-profit entities

•

Focus on 100KW to 1MW project sizes to avoid traditional PPA
competition

•

Use solar industry expertise and relationships to develop "deep"
channel partner relationships as opposed to the shotgun approach

Core Mission:
•

Offer first PACE secured Solar PPA to market that is specifically built
and targeted at non-profit organizations

•

Raise and fund the following schedule of debt and tax equity for
Solar Legacy projects over next 5 years:

•

$20M

-

2018

•

$50M

-

2019

•

$125M

-

2020

•

$200M

-

2021

•

$275M

-

2022

•

Create PACE backed bond portfolio of $400M by 2022
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The Solar Legacy Program:
A PACE secured Solar Power Purchase Agreement built specifically to bring solar savings to tax exempt organizations
What is a PPA: Power Purchase Agreements are contracts, under which property owners (hosts) "lease" solar power-generating
systems, financed by a third party, and use electricity generated by systems onsite, reducing their energy expenses vs. paying the
traditional utility for energy. Incentives related to purchasing and building the system and tax breaks go to the developer or
financier. This allows them to offer the host more savings on their energy. When a PPA is used to help a school or ANY non-profit
install a renewable energy system, the PPA allows the financier to get certain solar incentives and tax breaks that the non-profit
would be ineligible for on its own. This makes PPAs the PERFECT solution for non-profits that are otherwise unable to realize the tax
benefits of installing solar.
What is PACE: The property-assessed clean energy (PACE) model is an innovative mechanism for financing energy efficiency and
renewable energy improvements on private property. PACE programs allow local governments, state governments, or other interjurisdictional authorities, when authorized by state law, to fund the upfront cost of energy improvements on commercial and
residential properties, which are paid back over time by the property owners. PACE financing for clean energy projects is generally
based on an existing structure known as a "land-secured financing district," often referred to as an assessment district, a local
improvement district, or other similar phrase. In a typical assessment district, the local government issues bonds to fund projects with
a public purpose. For PACE loans, these bonds are issued at the request of the property owner and the tax lien is self assessed.

The benefits of using a PACE secured debt
instrument as the driver for The Solar Legacy
PPA
•

PACE is a credit enhancement that adds security for investors
by reducing default risk, opening up a significant demographic
of non-profit entities previously deemed "unqualified"

•

PACE simplifies underwriting because it is tied to the asset,
not the credit of the borrower

•

PACE eliminates personal guarantees and removes the need
for contractor or owner guarantees on debt
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Commercial PACE Market Overview
2009 to 2016 Overview - A Period of Growth
States continue to pass enabling
legislation and launch new programs
while PACE programs and lenders close
ever-larger deals.

Fig. 1. PACE Commercial Financing 2009 to

Over the past year, Colorado, Rhode Island, New Hampshire,
Ohio, Maryland, Florida, and Wisconsin launched new C-PACE
programs. In September 2016, Renew Financial and CleanFund
Commercial PACE Capital completed the largest-ever PACE
project: a $10 million solar installation at Pacific Ethanol, a biorefinery company in California.
Fig. 2. States with PACE Legislation: 2016

PACE Domestic Landscape To Date
Since 2009, PACE has provided $340 million in financing for
energy upgrades to 1020 commercial buildings (see Fig. 1).
• States with PACE-enabling legislation: 33 plus D.C.*
• States with active PACE programs: 19 plus D.C.*
• PACE Programs in operation: 47*
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Commercial PACE By the Numbers
2009 to 2016 Overview

Commercial PACE for new construction took off in 2016, and the first
PACE refinancing was completed in Michigan.
Commercial PACE top historical users are office and retail sectors,
but in 2016, the industrial, nonprofit, and agricultural sectors showed
the most growth.
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Executive Team
Brett Jarman, Founder and CEO of Revsolar & Legacy Energy Development
Brett is one of the founders and the CEO of Legacy Energy Development responsible for the business
development, strategic planning, and company culture. Brett received his undergraduate degree
in Finance at Arizona State University and has been developing complex business energy solutions
for the past 20 years. For 10 of those years he worked outside-the-box in the solar field developing
niche finance programs for small business to maximize the potential value of the solar financial
formula. His financial acumen and expertise in renewable energy development are the driving force
of LED to offer creative high value solar energy solutions. Brett’s vision is to change the way
organizations power their mission via LED’s consistent, proactive, and innovative solutions for
deploying affordable renewable energy systems.

Josh Held, COO Revsolar California, Partner Legacy Energy Development
Josh has 7+ years experience developing renewable energy and solar projects. As acting VP of
Sales of an EPC solar contractor in Phoenix, AZ, he was responsible for creating a solar project
development team to becoming a leading commercial and residential solar contractor in the state.
In 2014 Josh founded Revsolar, California acting COO and developed the internal and external
operating processes to ensure every project is completed on time, and on budget. Josh is a
contributing member of the Arizona Solar Deployment Alliance. A non-profit dedicated to ensuring
consumers have access to accurate and reliable information related to solar energy and
advocated for solar consumers before State policymakers.
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Board of Advisors
John J. Marciano III - Akin Gump Strauss Haur & Field Global Project Finance Group LLP, Partner
Mr. Marciano provides tax, legal and development advice related to energy and infrastructure projects.
Specialties include capital-raising, deployment strategies, and financing portfolios for a range of solar,
wind, geothermal, fuel cell projects. He frequently speaks on debt and equity structuring of renewable
power and worked in the financing of the Block Island Wind Farm; honored in the Financial Times’ Most
Innovative Law Firms 2015 Report Mr. Marciano is on the Law360 Project Finance Advisory Board.

Nat Eng, BAA, Novogradac & Company LLP, Partner, licensed California CPA
Nat Eng works with numerous solar, wind and battery storage energy developers, sponsors, syndicators,
and investors by providing accounting, consulting and transaction services. His skillset include financial
structuring and modeling expertise. His experience with PricewaterhouseCoopers LLP specialized in
banking and capital markets.

Dix Jarman, Owner and CEO, Sunburst Shutters
Dix graduated from Brigham Young University with degree in business and currently directs day-to-day
operations of over 77 employees at North America’s largest window shutter company. His strengths
include manufacturing quality control, plant operations, and worldwide sales. His hands-on knowledge of
structuring manufacturing mobilizations and pipeline production methods are an asset to the scaling of
organizational processes.

Kurt Taylor – Sunburst Shutters, CFO
Kurt is a seasoned professional with a Juris Doctorate degree from Brigham Young University. In addition
to starting his own private practice, he has experience in corporate law. Kurt serves as Sunburst’s in-house
legal counsel and Chief Financial Officer, supervising legal affairs, corporate governance, ethics and
compliance, intellectual property, financial transactions and general corporate matters.
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Executive Qualifications
EPC Solar Construction Resume

Solar Finance Resume
A History in Energy

(Engineering, Procurement, Construction)
•

Marketed, Sold, Designed, Financed, Contracted
nearly 10 MW commercial solar projects in AZ and
CA markets installed fast, and profitably.

•

Variety of completed project demographics
including Schools, Retail, Fuel Service, Multi-Family
Housing, Utility Owned, and Government
projects.

•

Experienced in Value Based Solar Engineering
strategies to secure highly competitive bid based
projects.

•

Solar
Development
Resume
(Finance
coordination, site designs, subcontractor
negotiation and project management)

•

Developed the hiring, training and management
systems for value engineering departments and
installation crews. Created unique, customized
financial architecture for commercial solar
customers designed to meet client needs and
advance solar development opportunities, ie.
Sale Leaseback, Tax Equity Partnerships, Private
Leasing Development Entities, etc.

•

Direct experience with full integration to 30+ solar
specific finance companies over previous decade

•

Suncap, NRG, Sunrun, Clean Power Finance,
Kilowatt, Spruce, Conergy, Sunnova, SunPower,
Tioga, Sun Edison, Ygrene PACE, Hero PACE, CalFirst
PACE, SAMAS PACE, MPower Placer PACE,
Enerbank, Sungage, Sunlight, Greensky among
others.

•

Breadth and depth of finance partner relationships
developed deep level understanding of industry
Customer Credit and Application Portals, Design
Protocols, Proposal and Contracting Platforms,
Underwriting Processes, Construction Controls,
Quality
Control
and
Quality
Assurance
Requirements, System Activation Requirements,

•

Utility Company compliance measures, and solar
specific CRM technologies for customer tracking.
and all required aspects of deploying a scaled
finance program to market.
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What Makes LED Unique:
Our Market Differentiators make LED different from
other offerings coming to the market
•

Simply put, we are a highly skilled team of Solar Development professionals with Non-Profit and School Construction
experience who have crafted a financial product that is specifically designed for an underserved niche in the market.

•

Currently there are a small number of PACE backed PPA products being introduced. In most cases, such specialized Solar
Finance products are brought to market by leasing and financial service professionals. Where they struggle is in their
understanding of what happens "at the table" with the business owners buying their product. What are their concerns?
What are they looking for? How do they want products structured so that they meet their needs and are easy to commit to?

•

The principals at LED have been sitting with CEOs, CFOs, Directors, VP's of Finance, and Board Members of small, large, forprofit and non-profit organizations for nearly 10 years. We know their concerns. We know what they are looking for. We
know what they are ready to commit to. When the product we needed wasn't in the marketplace, we sourced the best
legal and finance specialist in the industry and structured it ourselves.

•

When it comes to launching a product like The Solar Legacy, unlike legal and finance specialists, we have deep working
relationships with independent solar sales teams, fully integrated solar contractors, local / regional / national sales managers
for other solar products, and solar developers across the State of California. It is this network of specialists that will allow LED
to first dominate a niche market not being targeted by another group and second, use that momentum to introduce a
second product with that same network of representatives to the for-profit market to achieve the 5 year target of LED.

•

From a project management perspective, LED is different as well. We have extensive experience dealing with a vast
number of Solar PPA providers since their inception. Additionally, being the Solar Developer and Contractor, we know how
to best integrate operationally with the Design, Proposal, Underwriting, and Project Management divisions of the partner
organizations bringing The Solar Legacy to market.
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A Unique Strategy

An Immediate Opportunity…

The solar industry in its current state is
roughly 10 years old.

Over the next 5 Years the Solar Legacy will process
more than $775 Million in transactional volume
through its PACE Secured Solar PPA.

Pace financing was introduced even
more recently, with commercial PACE
not being broadly accepted by the
market until late 2014.
Currently, there are no specialized
financed products specifically
designed to meet the unique needs of
the tax-exempt marketplace.
LED will use The Solar Legacy PPA to
dominate this niche market and create
a foundation capable of capitalizing
on the immediate opportunity.

This will result in :
$57 Million: Total Development Fees for LED over
the first 5 years
$40+ Million: Total Cash Balance Reserves in the
Special Purpose Entities owned 95% by LED
$115 Million: Total Estimated Value of the
Securitized PACE Bonds in 5 Years held by Special
Purpose Entities
(LED Share to be negotiated
with Tax Equity Partners.)
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Capitalization
Raising $500,000
in Total Capital

This Investment Enables
Our Team To:
•

•

•

•

Solidify confidence from the Tax Equity
Market of Legacy Energy Development
(LED) infrastructure and deployment
capacity
Launch Phase-One Marketing and PR
Initiatives
Launch Phase-One Channel Partner
Initiative
Create Transaction Level Legal
Documentation for Immediate
Scalability
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California Market and U.S. Opportunity
Too Big to Overlook: The Scope of the California Non-Profit Market
123,000+ Public Charities

12,000+ Private Foundations

36,000+ Other Charities

•

Of the 123,000 Public Charities 92,000 are Non-Religion Based

•

Non-Profits are the 4th largest industry in California

•

Non-Profits employ nearly 1 million people

•

Non-Profits provide more than 450,000 full-time jobs

•

Non-Profits are perfect PACE Borrowers

•

Tax Exempt Status means they are always current with the taxing authority.

•

Traditional Lending Restrictions create larger Equity positions in their Real Estate

•

A significant percentage carry no mortgage due to borrowing restrictions

These unique market conditions
make the California Non-Profit
sector the perfect niche for LED to
launch The Solar Legacy PPA.
By 2019, LED will supplement the
Solar Legacy by modifying its
structure to offer a customized
product for the traditional
Commercial real estate market.

While smaller in market size, other states are also
ideally suited to benefit from LED's offering.
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Securitization
Developing and owning a portfolio of Pace bonds offers a
downstream benefit of which many PACE bond holders are
beginning to profit through securitization.
The trend to label PACE securitizations as green bonds comes as the
green bond market is exploding. The Climate Bond Initiative has
estimated upward of $100 billion in green bonds issued this year
across the globe. Property-assessed clean energy is growing at a
formidable clip, with large securitizations coming in more regular
succession. PACE bond portfolios securitized as green bonds are
currently garnishing premiums in excess of 20%.

"The successful closing of this securitization, along with the
high rating and advance rate, reinforces the growing
understanding by ratings agencies and investors of the
strength and security of the PACE asset class. It's a very
exciting time for Ygrene and the PACE industry as a whole. I
expect this trend to continue as we build strong, long term
relationships with strategic investors."
Michael Chan, Ygrene CFO.
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Recent Securitization Transactions
Ygrene PACE Securitizations Top $400M In November | Greentech Media
https://www.greentechmedia.com/articles/read/pace-securitizations-top-400m-in-november
Nov 16, 2016 - Ygrene, a leading provider of PACE financing, closed a $145 million private securitization and
announced an AAA-rated $184 million public bond. Renew Financial closed a $115 million securitization. . .

Renew Financial’s $223m ABS Securitization receives highest Green Bond Rating
https://www.renewfinancial.com/news/renew-financials-223m-abs-securitization-receives-highest
April 28, 2017 - Renew Financial; Moddy’s assigned $189.1M of Class A notes rated AA(sf) by Kroll and DBRS,
and $34.1M of Class B notes rated BBB(sf) by DBRS - The highest Green Bonda Rating yet as securitization. . .

Renovate America Completes Tenth PACE Securitization $232 Million A1 bonds
https://www.fox14tv.com/story/3527948/renovate-america-completes-tenth-pace-securitization
April 28, 2017 - Renovate America Securitization HERO funding 2017-1 included $232 million of class A1 and A2
notes rated AA(sf) by Kroll and AA(sf) by DBRS and AAA by Morningstar, first to be rated by 3 agencies. . .

DBRS Assigns A1 and AA Ratings to HERO Funding California Bonds
www.dbrs.com/research/.../dbrs-assigns-provisional-ratings-to-hero-funding-2017-1.h...

Apr 21, 2017 - HERO PACE Series 2017-1, $36 Million in Securitization for Renovate America, Inc.
Class A1 Notes rated AA (sf) and Class A2 Notes rated AA (sf) secured by 191.7 million PACE bonds
issued by Riverside, San Bernardino, and LA County Governments and up to $47.9 million . . .
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Pro Forma - 60 Month
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We Welcome Your Interest
Solar Legacy Development, LLC.
(949) 690.2606
2377 S. El Camino Real, Suite 200
San Clemente, California 92672

The Solar Legacy
Solar Power For Non-Profits

Our Mission is to Power Yours
Every dollar that your non-profit saves on utility costs by adding solar
is a dollar that can be used to advance your organization’s goals.

Built For Non Profits
Empower Your Mission

Zero Upfront Costs
Savings From Day One

Accelerated Ownership
Control Your Energy

The Solar Legacy Program is
uniquely structured to overcome
the hurdles of financing solar for
nonprofit organizations, religious
institutions, and charity groups.

With NO upfront costs, The Solar
Legacy program allows non-profit
organizations to keep money
flowing towards its mission, and
not into increasing utility rates.

The Solar Legacy transfers
ownership of the solar asset to
the non-profit organization in an
accelerated manner, and leaving
behind a Solar Legacy of benefits.

We offer a customized solar consultation that will show
you the solar savings and financial benefits up-front.

TheSolarLegacy.com

Request a Proposal Today!

California utility rates have increased by more than 50% since 2005,
and are projected to increase 3 to 4% every year for the foreseeable future.

2020

2030

2040

We can give your organization a level cost of energy for the next 20+ years!

Our turnkey service includes:

Calvary Chapel - Vista California



Detailed pre-solar utility analysis



Energy Storage feasibility analysis



Value engineered system design



Tax Benefit Analysis



Comprehensive Financial Benefits Detail



Financing Options if required



Permitting, AHJ submittals, interconnection



System installation and warranty



System commissioning



System production monitoring
Recently Completed Non-Profit Solar Rooftop

Solar Financing For Non-Profits, MA, LEED GA
Commercial Business Development
(760) 555-6566
NonProfit@TheSolarLegacy.com
South El Camino Real San Clemente, CA 92672

TheSolarLegacy.com

